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Did you know 
you can...

Without adding 
additional resources?

Increase lead response 
rates and conversion 
rates...

You can with Oracle Eloqua Lead Scoring! Use this feature to: 

 

Lead Scoring enables your marketing team to: 

• Rank one lead against the other, based on their profile, interests, buying 

intentions, and engagement 

• Use lead scores to identify where a prospect is in the buying cycle so you can 

follow up with the right action for that prospect 

• Systematically send sales-ready leads to sales, while nurturing those who are 

not ready with automated marketing campaigns 

• Automatically re-score thousands of leads based on their current actions  

Marketers can leverage Oracle Eloqua Lead Scoring to increase marketing effectiveness 

and improve sales efficiency by generating purchase ready leads.  

For more information, see How to get started with Eloqua Lead Scoring. 

Try out lead scoring for your business and let us know what you think! 

More Kit Components: Video, Best Practices for Setting Up Lead Scoring 

Efficiently deliver better qualified leads and sales for your business

Drive targeted communications for increased ROI and conversions

Boost customer engagement by providing timely, relevant follow-up

Maximize every touchpoint by scoring and routing leads appropriately

https://docs.oracle.com/en/cloud/saas/marketing/eloqua-user/Help/LeadScoring/LeadScoring.htm
https://videohub.oracle.com/media/Eloqua+Lead+Scoring/1_1dx3k5te
http://images.response.oracle-mail.com/Web/OracleAmericaInc/%7B07c322ae-75df-491c-88cb-906696759e93%7D_BP__Eloqua_Lead_Scoring_Final.pdf

